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A
ther Energy Ltd is mov-
ing closer to breakeven 
as rapid scale-up in vol-
umes and an aggressive 
expansion of its retail 

network offset persistent commodity 
cost pressures, even as the electric 
two-wheeler maker continues to 
operate with narrow margins.

The Bengaluru-based company 
saw its net loss narrow to ₹517 crore in 
fiscal year 2026 (FY26) from ₹812 
crore a year earlier, aided by a 16.3 
percentage point improvement in 
earnings before interest, taxes, 
depreciation, and amortization 
(Ebitda) margin to -6.7%.

Revenue rose 66% to ₹3,823 crore, 
driven by a 69% jump in volumes to 
263,000 units. The company said 
store expansion and product-led 
demand were key drivers of growth, 
with distribution emerging as a cen-
tral lever in FY26. On this revenue 
base, Ather Energy is set to outpace 

Ola Electric based on the latter’s reve-
nue guidance of ₹3,000–3,200 crore.

“FY26 was definitely a very mas-
sive and important year for us. It was 
truly a breakthrough year. We origi-
nally set out to establish that on the 
back of a new product like Rizta, 
Ather’s rightful market share and vol-
umes are going to be substantially 

higher,” said Tarun Mehta, chief 
executive and co-founder of Ather, in 
an earnings call on Monday.

The improvement in profitability 
trajectory places Ather in line with 
peers such as Bajaj Auto, which is also 
nearing breakeven in its electric two-
wheeler business. TVS Motor has not 
disclosed its electric vehicle (EV) 

Ather Energy near breakeven 
Rapid volume scale-up and aggressive expansion in retail network offset persistent commodity cost pressures

Ather Energy saw its net loss narrow to ₹517 crore in FY26.
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G
odrej Properties Ltd 
(GPL), India's best-sell-
ing residential devel-

oper, has set an ambitious sales 
target of ₹39,000 crore for 
FY27 even though home pri-
ces are likely to remain stable, 
executive chairperson Piroj-
sha Godrej said in an interview

In FY26, GPL's sales book-
ings rose 16% year-on-year to 
₹34,171 crore. That was 
achieved through the sale of 
17,513 units spanning 27 mil-

lion sq ft, the highest ever by 
an Indian real estate firm. The 
company reported a 32% year-
on-year jump in net profit to 
₹1,850 crore in FY26, while 
revenue from operations grew 
4.2% to ₹5131.43 crore, as per 
the company's earnings 
announced on Monday. For 
the March quarter, GPL 
posted a 70% jump in net profit 
to ₹649.88 crore compared to 
the year-ago period. Revenue 
from operations too rose 
62.98% to ₹3458.13 crore.

Godrej Properties competes 
with DLF Ltd, Prestige Estates 
Projects Ltd, and Lodha 

Developers Ltd in the residen-
tial sector, which has seen 
sales momentum surge since 
the pandemic.

Pirojsha God-
rej told Mint, 
“Godrej Proper-
ties has per-
formed well on all 
metrics including 
sales bookings, 
collections and 
business devel-
opment. Resi-
dential demand 
remains strong, though with 
no sharp movement, with the 
real estate sector at the steady 

end of a cycle. Briefly, in 
March, due to the ongoing 
geopolitical situation, there 
was a bit of a wait-and-watch 

situation among 
buyers, but April 
o n w a r d s ,  i t 
looked much bet-
ter.”

After a  17% 
jump in collec-
tions to ₹19,965 
crore last year, the 
developer has 
projected 20% 

growth to ₹24,000 crore for 
FY27. Godrej noted that 
robust collections—the actual 

cash received from custom-
ers—are a vital metric, reflect-
ing a developer's progress in 
both sales and construction.

GPL's sales bookings in 
FY26 were well diversified 
geographically, with the 
Mumbai Metropolitan Region 
as a key contributor (₹10,312 
crore), followed by Bengaluru 
(₹8,801 crore), the National 
Capital Region (₹7,412 crore), 
Pune (₹3,659 crore), Hydera-
bad (₹2,360 crore) and others 
(₹1,627 crore).

The country's four leading 
real estate developers—Godrej 
Properties, Prestige Estates, 

DLF, and Lodha Developers – 
had aimed to cross ₹1 trillion in 
combined residential sales in 
FY26, marking the strongest 
year yet for branded players. 
So far, GPL (₹34,171 crore), 
Lodha (₹20,530 crore) and 
Prestige Estates (₹30,024 
crore) have reported cumula-
tive sales of ₹84,725 crore. 
DLF, which had set a target of 
₹20,000-22,000 crore, is yet 
to announce its numbers.

Their sales momentum is 
expected to continue this year 
as well. Lodha, for instance, is 
targeting ₹24,000 crore of 
sales bookings in FY27. 

Godrej Properties eyes ₹39,000 cr FY27 sales after record FY26

FY26 bookings 
rose 16% yoy to 

₹34,171 crore, with 
17,513 units sold 

across 27 mn sq ft
—highest ever by 

a realty firm

build up that team as well”.
Leadership changes have 

accompanied the shift. Ajay 
Kapur, managing director of 
Ambuja Cements, superannu-
ated on 31 January and was 
succeeded by Vinod Bahety.

The second-largest cement 
maker in India by capacity, 
Ambuja Cements Ltd, missed 
Street expectations on reve-
nue in FY26, as elevated costs, 

including escala-
tion linked to the 
West Asia con-
flict, goods and 
services  tax 
( G S T ) - r e l a t e d 
changes and state 
elections, damp-
ened demand, 
while utilization 
at acquired assets 

remained subdued.
The new plants, particularly 

Sanghi and Penna, have seen 
lower utilization. Sanghi oper-
ated at 57% cement capacity 
utilization for the year, while 
Penna was at 46%, Bahety said. 
It posted consolidated operat-
ing revenue of ₹40,446 crore 
for FY26, up 19% year-on-year, 
but below the consensus esti-
mate of ₹41,361.71 crore of 40 
analysts polled by Bloomberg.

For an extended version of 
this story, go to livemint.com.
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A
mbuja Cements is 
resetting its expansion 
strategy after falling 

short of its own expectations, 
with promoter Karan Adani 
signalling a sharper focus on 
cost discipline and execution 
as the company reins in earlier 
growth plans.

“I think why the reset, I 
mean it's quite evident our 
performance has not been 
great. We have not been able 
to deliver what we have prom-
ised to our shareholders,” 
Adani told analysts in a post 
earnings interaction on Mon-
day, adding that the reset was 
driven by the need to correct 
course and regain control over 
execution. “If I would say 80% 
of it is to do with the cost and 
we really need to get our act in 
order…to make sure that we 
are able to reduce our cost.”

The firm has also adopted a 
more cautious 
approach to capi-
tal allocation, 
effectively defer-
ring parts of its 
earlier expansion 
timeline and pri-
oritizing stabili-
zation of existing 
assets. “Till the 
time we are not 
able to deliver on what we are 
promising, it does not make 
sense to make more capital 
investment,” Adani said.

At the core of this reset is a 
renewed emphasis on building 
the right team and execution 
capability, an area where the 
company admits it underesti-
mated the challenge post-ac-
quisition. Adani pointed out 
that when Ambuja and ACC 
were acquired in September 
2022, “at that time there was 
no team, so it took us time to 

Ambuja revisits 
growth plans amid 
weak performance

The firm adopted a cautious 

approach to capital allocation .

Underutilization 
at key plants and 

elevated costs led 
the firm to miss 
its FY26 revenue 

target despite 
19% yoy growth

profitability position.
The results were announced just 

ahead of the firm completing one 
year since its stock market debut on 6 
May 2025. Since listing, Ather’s stock 
has risen more than 200%, taking its 
market capitalization to ₹35,000 
crore, more than double 
that of rival Ola Electric.

On Monday, the stock 
closed 0.2% higher, com-
pared with a 0.4% gain in 
the Nifty Auto index.

During FY26, Ather 
added 350 stores, taking 
its total network to 700 
outlets across states 
including Gujarat, Mad-
hya Pradesh and Odisha, 
alongside its established 
presence in Karnataka, 
Kerala and Tamil Nadu.

Mint reported on 10 March that the 
company plans to scale its network to 
more than 1,100 stores in FY27 ahead 
of new vehicle launches based on its 
EL platform. Its Chhatrapati Samb-
haji Nagar facility is also expected to 
go live during the current fiscal year, 

supporting scale-up of the EL plat-
form scooters.

Mehta said the company is target-
ing the mass-market ₹1 lakh–1.25 lakh 
electric scooter segment, which 
accounts for a bulk of industry vol-
umes. “We are particularly targeting 

this segment. In fact, EL 
will play a dual role in our 
expectation. It will give us 
the opportunity to expand 
margins with less depend-
ence on really expensive 
commodities like alumin-
ium, even reduced cop-
per, and considerable cost 
reduction fundamentally 
with how we designed this 
platform,” Mehta said.

Management noted 
that commodity prices, 
including lithium and alu-

minium, have risen sharply due to 
global disruptions, estimating an 
increase of 40-50% in recent months 
due to geopolitical factors including 
the West Asia conflict.

For an extended version of this story, 
go to livemint.com.
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REVENUE rose 66% 
to ₹3,823 crore, 
driven by a 69% 
jump in volumes to 
263,000 units

ATHER says store 
expansion and 
product-led demand 
were key drivers of 
growth in FY26
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